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Equity Research 8 October 2020 

KEY STATS  

Ticker FLEXM 
 Market First North 
 
 
 

Share Price (SEK) 15.3 
 Market Cap (MSEK) 643 
 Net Debt 20E (MSEK) 45 
 Free Float 46 % 
 
 

  

BEAR BASE BULL 
7 
 

22 
 

35 
 

KEY FINANCIALS (GBP) 
 
 
 

2018 2019 2020E 2021E 2022E 2023E 
Net sales 6 9 26 42 61 75 
EBITDA 0 -2 0 1 3 7 
EBIT 0 -3 0 0 2 5 
EPS (adj.) 
 

2018 2019 2020E 2021E 2022E 2023E EV/Sales 5.1 3.8 2.1 1.3 0.9 0.7 
EV/EBITDA -70.5 -18.7 -364.3 50.1 18.7 7.7 
EV/EBIT -67.5 -11.8 -364.3 182.7 28.0 11.4 
P/E -91.2 -14.0 -363.5 229.8 28.2 12.0 

ANALYST 

Tomas Otterbeck 
tomas.otterbeck@redeye.se 

Continued Growth Momentum is Expected 
Redeye have increased its growth projections significantly from a three years perspective 

in Flexion Mobile. Alternative Android App Stores will continue to rise for years to come 

we believe, and Flexion is in a good position for this market change. 

 

Winds of Change 

As communicated in our initial report, and a cornerstone of the investment case, Flexion 

benefits from a more fragmented mobile games market. In late August Fortnite, the 

number one top-grossing game (on all platforms) was banned from Apple App Store and 

Google Play. We expect this event only is the beginning of a big wave of change. Alternative 

Android App Stores will continue to rise for years to come we believe, and Flexion is in a 

good position for this market change. 

 

Strong Momentum in the Game Portfolio 

According to the trading update released on October 8, the continued strong momentum 

was primarily attributed to Huawei’s App Gallery were top titles in the portfolio have been 

promoted during the quarter. We estimate a lower gross margin in Q3-Q4 due to the fact 

that Flexion anticipates two high margin games from Yoozoo will leave the game portfolio 

in October. Q2 also had stronger margins due to “favorable historical adjustments”.  

 

Continued High Growth Expected 

We have increased our growth projections significantly from a three years perspective. At 

the same time, we have lowered our gross margin estimates.  However, the scalability in 

the business model and increased negotiation strength will according to our estimates give 

Flexion a gradual margin expansion in the long run.  

 

We have increased our fair value range to SEK 7-35 (SEK 5-35) with a base case of SEK 22 

(SEK 15).  
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Winds of Change 
As communicated in our initial report, and a cornerstone of the investment case, Flexion 

benefits from a more fragmented mobile games market. In late August Fortnite, the number 

one top-grossing game (on all platforms) was banned from Apple App Store and Google Play 

due to a disagreement regarding the platform fees on these two dominating stores. Epic 

Games the owner of Fortnite has made a major statement accusing Apple (and in less 

degree Google) in their attempts to monopolize the market. This action against Apple and 

Google was made only weeks after the much talked about antitrust hearing in the US.  

 

Earlier this year, the European Commission launched two investigations against Apple due to 

suspicions that the company is violating competition rules. One investigation was prompted 

by complaints from Spotify. Epic Games is also suing Apple in the federal court in California.  

 

In late September Epic Games, Spotify, Match Group, and many other successful digital 

companies started an alliance called “Coalition for App Fairness”. The alliance is aiming to 

change Apple's App Store policies, which member developers claim are anti-competitive.  

 

We believe this will be a long process, but it will also in the and be a game-changer for a less 

monopolistic market. Already, Google has communicated that next year’s Android-release 

(called Android 12) will be friendlier to alternative app stores. In contrast to Apple's closed 

eco-system, Android is open in nature. These, of course, means Google has acknowledged 

that users can and will seek alternative app stores.  

 

For example, we believe Samsung’s Galaxy Store has likely seen a huge popularity boost due 

to the fact that Fortnite is available for download and is supported by this app store. Galaxy 

Store is one of the channels Flexion has a partnership with, which means Flexion also will 

likely benefit.  

 

Indian startups explore Alliance: A list of high-profile startup companies has expressed deep 

concerns about Google’s monopolistic hold on India.  This resistance escalated recenttly 

after Google said that starting next year developers with an app on Google Play Store must 

give the company a cut of as much as 30% of several app-related payments. 

 

We expect these events only is the beginning of a big wave of change, after over a decade’s 

winning spree for Apple and Google in the mobile games industry. Alternative Android App 

Stores will continue to rise for years to come we believe, and Flexion is in a good position for 

this market change. However, we also believe these changes will take a long time, meaning 

many years.  
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Financial Projections 
According to our estimates “MARVEL Strike Force “ is the top-grossing game in Flexion’s 

portfolio, it generates more than twice the revenue as the second biggest game “Game of 

Sultans”. The game has grown significantly (Sensor Tower) since March; from USD 5 million 

to USD 9 million on a monthly basis. The game publisher Scopely is Flexion’s most important 

client with USD 1 million of monthly revenue, representing approximately 50% of current total 

IAP-revenue according to our estimates.  

 

In our table below we only look at Flexion games that generate at least USD 0.9 million 

monthly. We estimate it takes at least two years for a game to gain 10% of its estimated 

Google Play revenue in Flexion’s channels. As shown 53% of the top-grossing games in the 

portfolio are represented by games that have reached a more mature level (8 of 15). We 

estimate 90% of the total 20 games in the portfolio come from the games in our table.   

 

Approximately 35-40% of the total estimated monthly revenue from Google Play are 

generated by relatively newly added games (less than 17 months in the table above). This 

means Flexion already has good potential for organic growth for the next 1-2 years in the 

current game portfolio.  

 

 

 

In Flexion’s Q1 the company reported IAP (In-App-Purchases) of GBP 4.67 million and an IAP 

gross profit of GBP 0.53 million. We, therefore, believe our estimates in the table above 

illustrate the current financial performance relatively well.  

 

Our estimates indicate that Flexion has increased its negotiation strength, not only by 

excluding “Minimum Guarantees” but also by increasing the revenue cut from 10 to 15%.  

 

 

Flexion's Top Games

Name Maturity *Mar-20 Q3-20 Diff Share IAP Rev Cut G Profit

Dragon Raja 0 month N/A 950 N/A 0% 0 15% 0

Bleach Immortal Soul 0 month N/A 1 000 N/A 0% 0 15% 0

One Punch Man 0 month N/A 900 N/A 0% 0 15% 0

Z Day 1 month N/A 2 000 N/A 0% 0 15% 0

Battle Warship 1 month N/A 2 000 N/A 0% 0 15% 0

Tales of Wind 3 months N/A 1 500 N/A 0% 0 15% 0

Chapters Interactive Stories 6 months 3 000 3 000 0% 3% 90 15% 14

MARVEL Strike Force 17 months 5 000 9 000 80% 7% 630 10% 63

Guns of Glory 17 months 10 000 7 000 -30% 3% 210 10% 21

Game of Sultans 17 months 4 000 4 000 0% 7% 280 10% 28

Yahtzee w ith Buddies 17 months 2 000 2 000 0% 7% 140 10% 14

Looney Tunes: World of… 17 months 900 1 000 11% 7% 70 10% 7

WWE Champions 20 months 2 000 2 000 0% 9% 180 10% 18

Walking Dead: Road to… Mature 1 000 1 000 0% 10% 100 10% 10

Rise of Kings Mature 1 000 1 000 0% 10% 100 15% 15

Monthly 28 900 30 000 4% 6% 1 800 11% 190

Quarterly 86 700 90 000 4% 5400 569

Source: Redeye Research  *Sensor Tower estimates (Revnue/Month)
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Flexions communicated financial targets: In the interim report Flexion’s CEO wrote that the 

company aims to have 27 active games (currently 20 games) in its portfolio during this 

financial year (ending March 2021). Three of the last four games added are included in our 

USD 1 million Club.  

 

According to the trading update released on October 8, the continued strong momentum was 

primarily attributed to Huawei’s App Gallery were top titles in the portfolio have been 

promoted during the quarter. We estimate a lower gross margin in Q3-Q4 due to the fact that 

Flexion anticipates two high margin games from Yoozoo will leave the game portfolio in 

October. Q2 also had stronger margins due to “favorable historical adjustments”.  

 

 

 

 

We estimate Flexion will grow in absolute terms approximately GBP 14-17 million on a yearly 

basis in 20/21 and 21/22. The current portfolio reaching a more mature level and the 

potential network effects from added channels are the most important growth drivers. 

However, Flexion’s portfolio recently has experienced an extreme boost from especially one 

game (MARVEL Strike Force) we believe. We, therefore, want to see how stable these revenue 

levels are before we potentially change to a more optimistic approach.  

 

Estimate changes  

The clarification in the revenue breakdown in the Q1-report shows that Flexion’s gross 

revenue is boosted by Non-IAP revenues such as store integration fees. This revenue which 

carries 100% gross margins will likely have less impact in a mid-term perspective when Non-

IAP revenues increase much more. We have therefore lowered our gross margin estimates 

the following 1-2 years. Given our increased estimated growth especially in 22/23, these 

changes are less important in a more long-term perspective when the impact from the 

scalability in the business model becomes more visible.  

 

FY 20/21: Revenue of GBP 26.5 million (21.2) and EBITDA of GBP -0.15 million (-0.40).  

 

FY 21/22: Revenue of GBP 41.6 million (29.3) and EBITDA of GBP 1.27 million (0.72). 

 

FY 22/23: Revenue of GBP 60.7 million (36.6) and EBITDA of GBP 3.15 million (1.13). 

 

  

Flexion Mobile : Estimates 2020-2022

GBPm 20/21 Q1 20/21 Q2E 20/21 Q3E 20/21 Q4E 20/21E 21/22E 22/23E

Revenue 4.83 6.20 7.32 8.12 26.47 41.56 60.68

Cost of Revenue -4.11 -5.40 -6.50 -7.15 -23.16 -36.32 -52.85

Gross profit 0.71 0.80 0.82 0.97 3.31 5.24 7.83

Gross margin 14.8% 12.9% 11.2% 12.0% 12.5% 12.6% 12.9%

Staff -0.52 -0.53 -0.54 -0.54 -2.13 -2.41 -2.75

Other OPEX -0.32 -0.33 -0.33 -0.35 -1.33 -1.55 -1.93

EBITDA -0.13 -0.06 -0.05 0.08 -0.15 1.27 3.15

D&A -0.06 -0.06 -0.07 -0.07 -0.26 -0.97 -1.10

EBIT -0.19 -0.12 -0.12 0.01 -0.89 0.30 2.05

Revenue growth (YoY) 152% 169% 194% 193% 179% 57% 46%

Revenue growth (QoQ) 74% 29% 18% 11%

Gross profit growth (QoQ) 88% 12% 2% 19%

Source: Redeye Research, Flexion Mobile
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Investment Case 
Duopoly in doubt: With content giants such as Netflix, Spotify, and Epic Games neglecting Apple’s and Google’s 

mobile marketplaces, a major change is underway. As Flexion is particularly suited to a more fragmented market, 

this shift could create new opportunities such as strategic partnerships. 

 

Diversified portfolio with leverage: Unlike other companies in mobile gaming, Flexion is able to control its risk – for 

example, by choosing games with proven monetization and replacing those that do not perform. Moreover, its 

primary strategy is organic growth, not user acquisition. 

 

Game of scale: While Flexion is a first mover, the dominance of its area is likely to be settled over the next 2-3 years. 

Flexion’s business model has many similarities to Spotify’s. If Flexion succeeds in gaining a market position with a 

sustainable competitive advantage the reward could be notable. Flexion is a potential Spotify of gaming. With 

contracts with leading mobile games newly in place and its service platform now fully established, the company is 

set for explosive growth in the coming years.  

 

Challenges  
Consolidation: For the last 10 years Apple and Google have had a duopoly in western markets, where Flexion 

generates most of its revenues (84%). The market is becoming more fragmented, but in the longer term, 3-4 big 

players will likely dominate. In this scenario, Flexion’s value to developers might decline.  

 

Cost of growth:  In some of Flexion’s latest agreements with top-grossing mobile games the company has offered a 

minimum guarantee, which adds risk. Even with proven success on the dominant app stores, it could still 

underperform in other channels.   

 

 

Bear Case SEK 7 Base Case SEK 22 Bull Case SEK 35 
In our bear case scenario, we expect 
a CAGR of 35% the next-coming 
three years. The industry changes 
rapidly which means a more 
conservative approach about long-
term prospects is preferable.  In our 
bear- case we expect a gross-
margin around 11% in a long-term 
scenario. Game publishers will have 
strong bargaining power. Minimum 
Guarantees will impact the income 
statement when the games signed 
does not deliver on Flexion’s 
estimated revenue projection. Even 
with proven success on the 
dominant app stores, the games 
could still underperform in other 
channels.  
In our bear-case, we expect 
Flexion’s EBIT-margin will peak 
around 5-6% in 2023-2024. Terminal 
EBIT-margin (2029 and beyond) is 
set to 5-6%. Terminal growth is 2%. 

 

Our base-case scenario forecasts 
three years of explosive growth with 
a CAGR of 60% (50%). This reflects 
Flexion’s first-mover opportunity 
and its growth from a low base.   . 
We expect slower growth from 2023 
and beyond.  The key question is 
how strong Flexion’s competitive 
advantage will be in the future. The 
platform’s strength will determine 
sustainable profitability. In our base 
case, we factor in gross margin 
expansion, with a peak of 18-20% 
around 2025-2026. We assume 
content owners (mobile game 
publishers) of top-grossing games 
will continue to have bargaining 
power for years to come.  
In our base case, we expect 
Flexion’s EBIT margin to be 
approximately 8% 2026. Terminal 
EBIT margin (2029 and beyond) is 
set at 9% (12%). Terminal growth is 
2%. 

 

Our bull case scenario forecasts 
CAGR somewhat above 80% over 
the next three years.  The main 
difference between our base and 
bull cases is our long-term 
expectations. In this scenario we 
expect Flexion to execute its 
medium-term vision faster, building 
a strong platform over the coming 
years. In this scenario we expect 
Flexion to achieve a CAGR of 30% in 
the 2022-25 period.   

We forecast a gross margin of 
around 20%, while the EBIT margin 
will peak around 16% in 2024-26. 
Terminal EBIT margin (2029 and 
beyond) is set at 15%. Terminal 
growth is 2%. In this scenario, 
Flexion is one of the top three 
biggest players in its niche. 
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Summary Redeye Rating 
The rating consists of three valuation keys, each constituting an overall assessment of several factors that are rated 

on a scale of 0 to 1 points. The maximum score for a valuation key is 5 points. 

 

 

People: 4 

 

Flexion has a good cost control that is managed in a risk-conscious manner that should benefit their shareholders in the long 

term. Large parts of management have been in the business since the start more than a decade ago. Flexion recently became a 

listed company which makes it hard to determine some of our parameters about execution etectera.  Ownership: The founders 

Jens (CEO) and Per Lauritzon (COO) owns 28% of total capital in Flexion Mobile. The shares are evenly distributed between the 

brothers. The brothers are two typical entrepreneurs who have built the company for over 10 years with small cautious steps 

ready to take the next giant leap. We believe the two brothers have built a strong network since they both have had a part of the 

creation of this relatively young industry. The chairman of the Board, Carl Palmstierna (former CEO at ABG) owns 9% of the shares. 

In our opinion, the ownership is favorably which means that the leadership is expected to act in the interest of the shareholders. 

However, other key personnel have relatively low ownership with ownership below 0.2%. The CPO (Chief Product Officer) and the 

CFO (Chief Finance Officer) has a larger share of warrants which is positive, but we would like to see higher ownership in the 

management overall (excluding the founders). 

 

Business: 3 

 

Unlike other companies in mobile gaming, Flexion's business model enables the company to control its risk – for example, by 

choosing games with proven monetization and replacing those that do not perform. Moreover, its primary strategy is organic 

growth, not user acquisition. As a platform company it should be able to build a diversified portfolio with a high likely hit-rate. The 

mobile games market is expected to show high growth the next-coming years, especially app stores based on Android. Flexion is 

estimated to show a CAGR of almost 80% the next three years.  However gross margins are relatively low. We believe Flexion's 

market position is strong in its niche as a first runner. At this point our model tells us the company only has a temporary 

competative advantage.  

 

Financials: 2 

 

The company has recently made some major changes in its business model. With contracts with leading mobile games newly in 

place and its service platform now fully established, the company is set for explosive growth in the coming years. However, the 

company is not expected to grow with profitability until earliest 2021-2022.  With approximately SEK 35 million in cash and cash 

equivalents Flexion is considered to have a stable capital structure and is debt-free. Net sales is however low and the company 

has only a few paying customers (app stores/channels).  
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PROFITABILITY 2018 2019 2020E 2021E 2022E 
ROE -7% -71% -6% 9% 53% 
ROCE -8% -76% -3% 3% 14% 
ROIC 73% 404% 210% 12% 62% 
EBITDA margin -7% -21% -1% 3% 5% 
EBIT margin -8% -33% -1% 1% 3% 
Net margin -7% -29% -1% 1% 3% 

 

Please comment on the changes in Rating factors…… 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

INCOME STATEMENT 2018 2019 2020E 2021E 2022E 
Net sales 6 9 26 42 61 
Total operating costs -7 -11 -27 -40 -58 
EBITDA 0 -2 0 1 3 
Depreciation 0 0 0 0 0 
Amortization 0 -1 0 -1 -1 
Impairment charges 0 0 0 0 0 
EBIT 0 -3 0 0 2 
Share in profits 0 0 0 0 0 
Net financial items 0 0 0 0 0 
Exchange rate dif. 0 0 0 0 0 
Pre-tax profit 0 -3 0 0 2 
Tax 0 0 0 0 0 
Net earnings 0 -3 0 0 2 
 

 

BALANCE SHEET 2018 2019 2020E 2021E 2022E 
Assets      
Current assets      
Cash in banks 6 3 5 7 11 
Receivables 1 2 3 4 6 
Inventories 0 0 0 0 0 
Other current assets 0 0 0 0 0 
Current assets 7 5 7 12 17 
Fixed assets      
Tangible assets 0 0 0 0 0 
Associated comp. 0 0 0 0 0 
Investments 0 0 0 0 0 
Goodwill 0 0 0 0 0 
Cap. exp. for dev. 0 0 0 0 0 
O intangible rights 0 1 3 3 7 
O non-current assets 0 0 0 0 0 
Total fixed assets 0 1 3 3 7 
Deferred tax assets 0 0 0 0 0 
Total (assets) 8 6 10 15 24 
Liabilities      
Current liabilities      
Short-term debt 0 0 2 4 7 
Accounts payable 3 3 3 4 6 
O current liabilities 0 0 0 0 0 
Current liabilities 3 3 5 8 13 
Long-term debt 0 0 2 4 7 
O long-term liabilities 0 0 0 0 0 
Convertibles 0 0 0 0 0 
Total Liabilities 3 3 8 12 20 
Deferred tax liab 0 0 0 0 0 
Provisions 0 0 0 0 0 
Shareholders' equity 5 3 2 3 5 
Minority interest (BS) 0 0 0 0 0 
Minority & equity 5 3 2 3 5 
Total liab & SE 8 6 10 15 24 
 

 
FREE CASH FLOW 2018 2019 2020E 2021E 2022E 
Net sales 6 9 26 42 61 
Total operating costs -7 -11 -27 -40 -58 
Depreciations total 0 -1 0 -1 -1 
EBIT 0 -3 0 0 2 
Taxes on EBIT 0 0 0 0 0 
NOPLAT 0 -3 0 0 2 
Depreciation 0 1 0 1 1 
Gross cash flow 0 -2 0 1 3 
Change in WC 0 0 -1 0 0 
Gross CAPEX 0 -2 -2 -2 -5 
Free cash flow 0 -4 -3 0 -2 
 
CAPITAL STRUCTURE 2018 2019 2020E 2021E 2022E 
Equity ratio 67% 47% 24% 18% 19% 
Debt/equity ratio 0% 7% 199% 300% 292% 
Net debt -6 -3 0 1 3 
Capital employed -1 0 3 3 7 
Capital turnover rate 0.8 1.7 2.6 2.8 2.5 
 
GROWTH 2018 2019 2020E 2021E 2022E 
Sales growth 153% 46% 179% 57% 46% 
EPS growth (adj) -51% 552% -95% -258% 714% 
 

DATA PER SHARE 2018 2019 2020E 2021E 2022E 
EPS -0.01 -0.07 0.00 0.01 0.05 
EPS adj -0.01 -0.07 0.00 0.01 0.05 
Dividend 0.00 0.00 0.00 0.00 0.00 
Net debt -0.15 -0.06 0.00 0.01 0.06 
Total shares 41.13 41.13 41.13 41.13 41.13 
 
VALUATION 2018 2019 2020E 2021E 2022E 
EV 33.0 36.4 55.0 55.5 57.5 
P/E -91.2 -14.0 -363.5 229.8 28.2 
P/E diluted -91.2 -14.0 -363.5 229.8 28.2 
P/Sales 6.0 4.1 2.1 1.3 0.9 
EV/Sales 5.1 3.8 2.1 1.3 0.9 
EV/EBITDA -70.5 -18.7 -364.3 50.1 18.7 
EV/EBIT -67.5 -11.8 -364.3 182.7 28.0 
P/BV 7.4 15.0 22.4 20.4 11.8 

 

SHARE INFORMATION   
Reuters code  FLEXM 
List  Fisrt North 
Share price  15.3 
Total shares, million  41.1 
Market Cap, MGBP  54.9 
   
MANAGEMENT & BOARD   
CEO  Jens Lauritzson 
CFO  Niklas Koresaar 
IR  Niklas Koresaar 
Chairman  Carl Palmstierna 
   
ANALYSTS  Redeye AB 
Tomas Otterbeck  Mäster Samuelsgatan 42, 10tr 
tomas.otterbeck@redeye.se  111 57 Stockholm 

 

SHARE PERFORMANCE  GROWTH/YEAR 18/20E 
1 month 7.0 % Net sales 102.0 % 
3 month 47.1 % Operating profit adj -44.5 % 
12 month 37.2 % EPS, just -40.6 % 
Since start of the year 94.7 % Equity -31.9 % 

 SHAREHOLDER STRUCTURE % CAPITAL VOTES 
Mobile Sensations Ltd 27.9 % 27.9 % 
Carl Palmstierna 9.0 % 9.0 % 
Avanza Pension 5.4 % 5.4 % 
Sjätte AP-fonden 4.6 % 4.6 % 
Claes Kalborg 0.3 % 0.3 % 
Niklas Koresaar 0.2 % 0.2 % 
   
   
   
   

 

DCF VALUATION  CASH FLOW, MGBP  
WACC (%) 12.0 % NPV FCF (2020-2021) -4 
  NPV FCF (2022-2028) 33 
  NPV FCF (2029-) 49 
  Non-operating assets 3 
  Interest-bearing debt 0 
  Fair value estimate MGBP 80 
Assumptions 2020-2026 (%)   
Average sales growth 29.5 % Fair value e. per share, SEK 22 
EBIT margin 4.6 % Share price, SEK 15.3 
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Redeye Rating and Background Definitions 
Company Quality 

Company Quality is based on a set of quality checks across three categories; PEOPLE, BUSINESS, FINANCE. These 

are the building blocks that enable a company to deliver sustained operational outperformance and attractive long-

term earnings growth. 

 

Each category is grouped into multiple sub-categories assessed by five checks. These are based on widely 

accepted and tested investment criteria and used by demonstrably successful investors and investment firms. Each 

sub-category may also include a complementary check that provides additional information to assist with 

investment decision-making. 

 

If a check is successful, it is assigned a score of one point; the total successful checks are added to give a score for 

each sub-category. The overall score for a category is the average of all sub-category scores, based on a scale that 

ranges from 0 to 5 rounded up to the nearest whole number. The overall score for each category is then used to 

generate the size of the bar in the Company Quality graphic. 

 

People 

At the end of the day, people drive profits. Not numbers. Understanding the motivations of people behind a business 

is a significant part of understanding the long-term drive of the company. It all comes down to doing business with 

people you trust, or at least avoiding dealing with people of questionable character. 

The People rating is based on quantitative scores in seven categories:  

• Passion, Execution, Capital Allocation, Communication, Compensation, Ownership, and Board. 

 

Business 

If you don’t understand the competitive environment and don’t have a clear sense of how the business will engage 

customers, create value and consistently deliver that value at a profit, you won’t succeed as an investor. Knowing 

the business model inside out will provide you some level of certainty and reduce the risk when you buy a stock. 

The Business rating is based on quantitative scores grouped into five sub-categories:  

• Business Scalability, Market Structure, Value Proposition, Economic Moat, and Operational Risks. 

 

Financials 

Investing is part art, part science. Financial ratios make up most of the science. Ratios are used to evaluate the 

financial soundness of a business. Also, these ratios are key factors that will impact a company’s financial 

performance and valuation. However, you only need a few to determine whether a company is financially strong or 

weak. 

The Financial rating is based on quantitative scores that are grouped into five separate categories:  

• Earnings Power, Profit Margin, Growth Rate, Financial Health, and Earnings Quality.
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Disclaimer 
Important information  
Redeye AB ("Redeye" or "the Company") is a specialist financial advisory boutique that focuses on small and mid-cap growth companies in the Nordic 
region. We focus on the technology and life science sectors. We provide services within Corporate Broking, Corporate Finance, equity research and 
investor relations. Our strengths are our award-winning research department, experienced advisers, a unique investor network, and the powerful 
distribution channel redeye.se. Redeye was founded in 1999 and since 2007 has been subject to the supervision of the Swedish Financial 
Supervisory Authority. 
Redeye is licensed to; receive and transmit orders in financial instruments, provide investment advice to clients regarding financial instruments, 
prepare and disseminate financial analyses/recommendations for trading in financial instruments, execute orders in financial instruments on behalf 
of clients, place financial instruments without position taking, provide corporate advice and services within mergers and acquisition, provide services 
in conjunction with the provision of guarantees regarding financial instruments and to operate as a Certified Advisory business (ancillary 
authorization). 
 
Limitation of liability  
This document was prepared for information purposes for general distribution and is not intended to be advisory. The information contained in this 
analysis is based on sources deemed reliable by Redeye. However, Redeye cannot guarantee the accuracy of the information. The forward-looking 
information in the analysis is based on subjective assessments about the future, which constitutes a factor of uncertainty. Redeye cannot guarantee 
that forecasts and forward-looking statements will materialize. Investors shall conduct all investment decisions independently. This analysis is 
intended to be one of a number of tools that can be used in making an investment decision. All investors are therefore encouraged to supplement 
this information with additional relevant data and to consult a financial advisor prior to an investment decision. Accordingly, Redeye accepts no 
liability for any loss or damage resulting from the use of this analysis. 
 
Potential conflict of interest  
Redeye’s research department is regulated by operational and administrative rules established to avoid conflicts of interest and to ensure the 
objectivity and independence of its analysts. The following applies: 

• For companies that are the subject of Redeye’s research analysis, the applicable rules include those established by the Swedish Financial 
Supervisory Authority pertaining to investment recommendations and the handling of conflicts of interest. Furthermore, Redeye employees 
are not allowed to trade in financial instruments of the company in question, from the date Redeye publishes its analysis plus one trading 
day after this date. 

• An analyst may not engage in corporate finance transactions without the express approval of management and may not receive any 
remuneration directly linked to such transactions. 

• Redeye may carry out an analysis upon commission or in exchange for payment from the company that is the subject of the analysis, or 
from an underwriting institution in conjunction with a merger and acquisition (M&A) deal, new share issue or a public listing. Readers of 
these reports should assume that Redeye may have received or will receive remuneration from the company/companies cited in the report 
for the performance of financial advisory services. Such remuneration is of a predetermined amount and is not dependent on the content of 
the analysis.  

 
Redeye’s research coverage 
Redeye’s research analyses consist of case-based analyses, which imply that the frequency of the analytical reports may vary over time. Unless 
otherwise expressly stated in the report, the analysis is updated when considered necessary by the research department, for example in the event of 
significant changes in market conditions or events related to the issuer/the financial instrument. 
 
Recommendation structure 
Redeye does not issue any investment recommendations for fundamental analysis. However, Redeye has developed a proprietary analysis and rating 
model, Redeye Rating, in which each company is analyzed and evaluated. This analysis aims to provide an independent assessment of the company 
in question, its opportunities, risks, etc. The purpose is to provide an objective and professional set of data for owners and investors to use in their 
decision-making.  
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Duplication and distribution 
This document may not be duplicated, reproduced or copied for purposes other than personal use. The document may not be distributed to physical 
or legal entities that are citizens of or domiciled in any country in which such distribution is prohibited according to applicable laws or other 
regulations. 
Copyright Redeye AB. 

 
 
 
 
 
 
 

Rating People Business Financials 

5p 18 13 3 
 
 3p - 4p 107 87 37 
 
 0p - 2p 5 30 90 
 
 Company N 130 130 130 
 
 

CONFLICT OF INTERESTS 

Tomas Otterbeck owns shares in the company : Yes 
 
Redeye performs/have performed services for the Company and receives/have 

received compensation from the Company in connection with this. 


